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LED Medical Diagnostics Inc. provides N
Imaging solutions (software, devices and ;i “3
services) to Dentists, Dental Support ‘,,.» /
Organizations (DSOs) & the US Military
Dental Command




PROBLEMS WE SOLVE FOR OUR CUSTOMERS

Patented digital imaging workflow solution that unlocks ]
>0l @&l 1l R& WIIT &€R& UlcanetitvB GX URG
systems

XVWeb modular SaaS solution for image storage,

analysis, retrieval and sharing from any web enabled

device
A Solves image accessibility issues and reduces IT costs for DSOs

Provide unigue imaging solutions for DSO and
Government customers and for partnering with

cloud based - dental practice management solutions
GPatterson Dental, Planet DDS, CareStack, DentiMax and others
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OUR SOFTWARE & DEVICE SOLUTIONS
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Apteryx Software TUXEDO Sensor VELscope VX RAYSCAN 4 / LED IC100
[ Patented Software [ Digital intra oral x -ray [ Early detection oral disease { Digital extra-oral x-ray
[ XrayVision [ Proprietary [ Patented [ Intra oral camera
[ XrayVisionDCV I Market leader [ Distributed / OEM
[ Repeatable consumable

[ XVWeb SaaS
[ XVWeb 3D module
I XVWeb QA module

revenue
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Dentists (2016)

TAM = 191,772 Dentists working in dentistry in 2017

SAM = 16,213 DSO-Affiliated Solo or Group Practices

DSOs = 8% of total practices in the United States

m DSO Solo = DSO Solo or Group = Non DSO Solo
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Source iDATA 2016




BB 7= | Dentdl

TRENDS DRIVING GROWTH e | S
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DSOs now own or control approximately 8 percent
of total practices in the United States and expected

to grow at approximately 15 percent annually over

the next five years
*US penetration could reach 30 percent by 2021

Rapidly expanding growth of cloud ¢ based
dental practice management software models

The medical software industry has evolved toward cloud -based computing over the past decade and the dental industry is finally
following in its footsteps.

*Source William Blair report



BUSINESS STRATEGY - Recurring / Repeatable Revenue . — . s
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Leverage Apteryx brand and IP to build successful SaaS company with multiple streams of
recurring and repeatable revenues

Execute through strategic partnerships and traditional sales and marketing activities, participation
at national conferences, organizational sponsorships , key opinion leader relationships,
advertising, social media, targeted email campaigns, & white papers

Hybrid distribution model to build strategic relationships with DSOs, dental practice management
vendors, and imaging device OEM resellers (Patterson, QSI, Dental PlanetDentimax etc.)

Leverage substantial VELscope and Apteryx customer base as prospect pipeline for device and
and software solution sales G single vendor solution advantage

US Government sales leveraging longstanding US Military relationship with Apteryx

- K &= American '
o | n e L Dental PATTERSON
Dental Care Alliance Partners ———— DENTAL —

7 STRONGER TOGETHER CoaStDentar
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David Gane CEO

Chris Koch Marketing

Kevin Crucg SW Developmen

Vince Wagner- Sales

Lamar RobertsSales & Marketing Michaela R thR&D
ichaela Ragoona
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Financial highlights include

S15.0
w C,MT NBGSyYydzS ! {pb mMHdPra AYONBIasS 27
full year 2017 over 2016
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w D Ma&rgiraimprovement of more than 100% tg
56% for 2017 vs. 24% for 2016

$5.0
S P
w MYPYWEBSaaS subscription locations added Y[TD /

A Monthly recurring Revenue US $155K 5
A Annual Recurring Revenue US$ 1.7M 31-Dec-13 31-Dec-14 31-Dec-15 31-Dec-16 31-Dgc-17
, . s(;\ S(1.6)
w [/ dza wizsYirsldding significant Dental Service  s¢s.0) —a— '
Organizations (DSOs), Patterson Denfayear $(4.9) (a-7) )
O2Yy (N} OO0 6A0K GUKS '{ 5S8LIJ® 2F £SUSNIyQa ! FFI ANA
Federal Supply Schedule $(10.0)

e Revenue - e GM ———=EBITDA Net Income

w 9. impré&ément of more than US$3 million

ww S CCERBITDA positive Qs more closely reflects our current business gr@xpiectedto be sustainable with similar margins
9
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Exchange: Ticker TSXV: LMD (OTCQB: LEDIF)
Market Cap. (as at: 10/29/201 8) CAD $15.2M (TSXV)
Price (as of: 10/29/201 8) CAD $0.40 (TSXV)
Common Shares Outstanding 37,914,636
Outstanding Fully Diluted 54,576,934
Warrants @ CDN $0.60 (expire Feb 11, 2019) 1,326,286
Warrants @ CDN $ 1.00 (expire Feb 10, 2019 ) 11,070,783 | 13,090,448
Warrants @ CDN $0.45 (expire Oct 30, 2019) 88,800
Warrants @ CDN $0.45 (expire Sept 4, 2020) 604.579
Stock Options 3,571,850
Management Ownership ~8%
Total Debt US $9.1M* A Debentures $2.8m

A Pref shares net of costs $6.3m
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Growing SaaS dental company focused on leveraging patented open architected software solutions
that integrates with a wide variety of imaging devices and dental management software systems

Proven software development teams in niche dental imaging market
Extensive management experience in the dental industry, DSO and government market segments
Substantial user base of existing VELscope and Apteryx customers

Strong intellectual property portfolio 640 issued digital imaging related patents

Significant customer wins, including Dental Service Organizations (DSOs) &
Patterson Dental

Strengthened financial position

11



580 Hornby Street, Unit 810
Vancouver, British Columbia V6C 2E7

844.952.7327 |

Investor Relations Contact
David Gane
Tel:604-434-4614 x227
david.gane@leddental.com
www. leddental.com




